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Group overview 

Å Largest independent electrical distributor in sub-Saharan Africa 

Å Focused on electrical, lighting and related products 

Å Supply across all market segments 

Å Extensive distribution network across South Africa 
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History and milestones 

Founded by Alan R Burke  

National branch network established 

Listed on Johannesburg Stock Exchange 

Acquired Paragon Electrical 

Launched ARB Connect ï retail stores 

Acquired 60% of Eurolux 

Acquired 100% of Industrial Cable Suppliers  
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Group structure 

74% 60% 

100% 100% 
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http://www.industrialcables.co.za/index.htm


Divisional overviews 
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Divisional overview - Corporate 

Corporate 
2% 

Rest 
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Contribution to revenue 
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Contribution to operating profit 
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Divisional overview - Corporate 

ÅOwns properties and provides centralised treasury, internal audit and HR 

functions 

ÅProperty portfolio: 

Å17 properties countrywide 

ÅMeasuring 86 537m2 

ÅUngeared and independently valued at R140 million 

ÅUpcoming projects ï ICS Rustenburg, ICS Johannesburg, Alrode, Nelspruit 

ÅFull-time specialist property manager employed 
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Divisional overview ï Electrical Wholesaling 
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Divisional overview ï Electrical Wholesaling 

Å Founded in 1980 (i.e. 32-year track record) 

Å Largest independent distributor of electrical 

products in sub-Saharan Africa 

Å 17 branches across SA (and growing) 

Å 520 staff 

Å Over 12 500 individual stock items (R230m stock 

holding) 

Å Over 5 700 customers (no customer > 3% of total 

revenue) 

Å Well established in industrial, mining, public 

sector and contractor markets 

Å Revenue (incl. ICS) approaching R2 billion p.a. 
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Divisional overview ï Electrical Wholesaling 

Å Founded in 1979 (i.e. 33-year track record) 

Å Independent distributor of power cables and wire 

products 

Å Based in Johannesburg and Rustenburg 

Å Acquired 100% in July 2012 for R31m (NTAV + 

±15%) (cash settled) 

Å Rationale: 

Å Geographical expansion 

Å Broaden ICSô product offering 

Å Scale, volume and market share gains 

Å Cost and operational efficiencies 
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Divisional overview ï Electrical Wholesaling 
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Divisional overview ï Electrical Wholesaling 

Suppliers include: 
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Divisional overview ï Electrical Wholesaling 

Market segments serviced: 

Large and Heavy Industry 

Government and Parastatals 

Construction Industry 

Electrical Contractors 

Mining Industry 

Domestic Households / DIY 
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Divisional overview - Lighting 

Lighting 
7% 

Rest 
93% 

Contribution towards revenue 
(Lighting only included for 6 months) 

Lighting 
4% 

Rest 
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Contribution towards operating profit 
(Lighting only included for 6 months) 
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Divisional overview - Lighting 

Å Acquired 60% in January 2012 for R78m 

Å A leading importer and distributor of light 

fittings, lamps and accessories 

Å 21-year track record 

Å 2 custom designed and built distribution 

centres (Johannesburg and Cape Town) with 

state of the art lifestyle showrooms 

Å 190 staff 

Å Over 4 000 individual stock items 

Å Over 1 600 customers 

Å Revenue approximately R250 million p.a. 
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